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Want to learn more? 
For a summary of the book and a chance to take the “Grit Score” test go to https://

angeladuckworth.com/grit-book/ 

Listen to Angela Duckworth at www.ted.com by entering “Duckworth” in the search tool. 

When you listen to a virtuoso musician, or watch the 

amazing feats of Olympic gold medalists, or marvel at 

the amazing ability of National Spelling Bee winners, 

what would you say is the biggest factor in their suc-

cess?  Is it natural talent or the amount of effort put 

forth?  In her book Grit:The Power of Passion and 

Perseverance psychologist Angela Duckworth brings 

together years of research into how extremely suc-

cessful people become…extremely successful people.  

Her conclusion:  Effort, not natural talent, is the com-

mon denominator when finding the root cause of 

people’s success.   

Duckworth cites a study by sociologist Dan Chambliss 

titled The Mundanity of Excellence which argues the 

most dazzling human achievements are, in fact, the 

result of countless individual elements, each of which 

is quite ordinary.  Chambliss is quoted: “Superlative 

performance is really a confluence of dozens of small 

skills or activities, each one learned or stumbled upon, 

which have been carefully drilled into habit and then 

are fitted together in a synthesized whole.  There is 

nothing extraordinary or superhuman in any one of 

those actions; only the fact that they are done con-

sistently and correctly, and all together, produce ex-

cellence.” 

There’s good news and bad news in this research.  

The good news:  regardless of your talent level, it ap-

pears that with perseverance and hard work doing the 

right things, success is attainable in whatever endeav-

or you engage in.  The bad news: it no longer works to 

simply look at high achievers as people who were 

“born with it”, as if they were 

handed success by receiving a for-

tunate set of DNA or a lucky 

break.  In my field of work as a 

real estate broker, I remember 

well sitting down with one of the 

most successful agents on North 

Whidbey when I was a “newbie”.  

To look at her now, it seems 

effortless to sell 5 to 10 times 

more properties than the majority of the other real 

estate agents in our area.  But what I learned was that 

when she started in 2007, just as the economy was 

starting to dive, she worked HARD doing the disci-

plines she had been taught would lead to success.  

When others gave up and abandoned their real estate 

careers, she worked twice as hard.  She still works 

hard – with systems and disciplines in her business 

that allow her to achieve great success. She makes it 

look easy, and it would be easy to think she was just 

lucky, or somehow born with the right skills for suc-

cess.  I’m reminded that my success in this business, 

and your success in your endeavors, will ultimately 

come down more to our level of passion and persis-

tence over time than it will to our level of natural tal-

ent.  Don’t give up! Excellence is attainable! 

The Good Life 
Ideas for purposeful living and maximizing real estate investments. 

GRIT: How effort trumps talent on the road to success 



Just recently a friend of mine sent me a text I loved receiving. It said,”My 
neighbor just decided to move next month and needs a realtor.”  I was so 
grateful that he mentioned me to his neighbor, and now I am assisting 
these new friends as they ready their home for 
the market.  Your referrals mean so much! 
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Serving people is the 
heart of my business. 

Real Estate Market Stats - North Whidbey 

Know anyone 

who wants a  

Golden Rule real 

estate sale? 
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A couple of numbers really stand out from the above statistics 

about the real estate market on North Whidbey.  First, the num-

ber of active listings is down 11.7% from a year ago meaning 

there is more competition than ever among buyers for the lim-

ited number of homes available.  This leads directly to the jump 

in average sales price of 11.7% over the last twelve months.  

Simple “Economics 101” teaches that when demand for some-

thing is greater than the supply, prices will rise.   

Some buyers fear they may be buying at the top of the market, 

and wonder if this another “bubble” which will pop soon and 

cause property values to fall as they did 10 years ago.  Howev-

er, leading economists state their expectation that the rise in 

real estate values nationwide is being created by a housing sup-

ply shortage which will likely not balance out for a few years.  

This is different than the real-estate bubble that popped 10 

years ago which resulted in large part by banks loosening credit 

standards and giving mortgages to many who previously 

would not have qualified (artificially increasing the amount of 

qualified buyers for homes).  When the recession of 2007 hit, 

many home builders went out of business or could not build as 

many homes as planned due to the tightening of credit that hap-

pened.  That created a shortage of new homes being built over 

the past decade, and it will take a few years for the “supply” of 

homes to come back in balance with the “demand”.   

This explanation is good news for sellers and buyers.   Sellers 

are happy about the increased value of their homes and the 

equity they are receiving from their home. Buyers can look for-

ward to likely seeing the value of their new home continue to 

increase over the next few years.  (Disclaimer: no one can pre-

dict the future value of any investment!) 

(days on market) 


